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Prices declined as the number of 
sales continued to fall
September brought signifi cant change to the 
Manhattan housing market At the close of the 
prior quarter, there was significant turmoil in the 
financial markets and unprecedented intervention 
by federal government agencies. The bailout of 
Fannie Mae, Freddie Mac and insurance giant 
AIG, the investor run on the money market 
Reserve Primary Fund and the bankruptcy of 
Lehman Brothers, marked a significant change 
in the Manhattan housing market as well as 
the US housing market. The fourth quarter was 
characterized by a sharp decline in contract 
activity and a downward correction in contract 
price levels. Sales contract activity showed 
evidence of a decline in activity of 40% to 75% 
compared to the same period last year. Contract 
price levels showed an average decline of 20% 
from August 2008. As a result of the 45-60 day 
lag between contract and closing date, a decline 
is anticipated in both the number of sales and 
closing price levels in the first quarter of 2009.

Inventory continued to climb as the number 
of sales declined There were 9,081 apartments 
available for sale this quarter, up 39.3% from the 
same period last year, but up a modest 3.1% from 
8,811 apartments in the prior quarter. There were 
2,282 sales in the current quarter, down 9.4% 
from the prior year quarter total of 2,518 and 
14% below the prior quarter total of 2,654. The 
breakout of new development closing activity and 

re-sale activity shows significant disparity and 
provides an explanation for the modest decline in 
number of sales as well as the absence of a sharp 

decline as was anticipated. There was a 24.8% 
decline in the number of re-sale units that closed 
this quarter, while the number of new development 

Manhattan Market Matrix Current Qtr % Chg Prior Qtr % Chg Prior Year Qtr
Average Sales Price $1,485,102 0.3% $1,480,363 3.1% $1,439,909

Average Price per Square Foot $1,183 -0.8% $1,193 0.3% $1,180

Median Sales Price $900,000 -3% $928,263 5.9% $850,000

New Development $1,260,000 11% $1,135,000 5% $1,200,000

Re-Sale $732,500 -10.1% $815,000 -3.6% $760,000

Number of Sales 2,282 -14% 2,654 -9.4% 2,518

Days on Market (from Last List Date) 159 18.5% 134 21.3% 131

Listing Discount (from Last List Price) 7.3% 2.6% 2.7%

Listing Inventory 9.081 3.1% 8,811 39.3% 6,518
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Co-op Market Matrix Current Qtr % Chg Prior Qtr % Chg Prior Year Qtr
Average Sales Price $1,213,382 4.5% $1,161,302 6.2% $1,142,232

Average Price per Square Foot $1,059 0.3% $1,056 0.4% $1,055

Median Sales Price $675,000 -1.9% $688,000 0% $675,000

Number of Sales 985 -26.9% 1,348 -23.4% 1,286

Days on Market (from Last List Date) 152 20.6% 126 19.7% 127

Listing Discount (from Last List Price) 4.5% 3% 2.5%

Listing Inventory 3,808 2.1% 3,730 52.2% 2,502

closings surged 35.5% over the same period last 
year. Since many of the new development sales 
went to contract 12 to 18 months ago, it is not 
reflective of current market conditions. The 
decline in the number of re-sales reflects limited 
contract activity at the end of the third quarter and 
the first half of the fourth quarter. The contraction 
of credit and other economic conditions continues 
to expand the time period from contract date to 
closing date. 

Days on market, listing discount jumped 
Listing discount spiked this quarter to 7.3% 
from a 2.7% listing discount in the prior year 
quarter. The large spread between the average 
listing price and contract price is evidence of 
how sellers continue to be “behind the market 
decline”. The same pattern was seen in days on 
market, expanding to 159 days from the 131 days 
on market average of the prior year quarter.

Re-sale prices declined, new development 
prices rose The average price per square foot 
of a Manhattan apartment was $1,183 this 
quarter, up nominally from the $1,180 price per 
square foot reached in the prior year quarter 
and down 0.8% from the prior quarter price per 
square foot of $1,193. The median sales price 
of a Manhattan apartment was $900,000 this 
quarter, up 5.9% from the same period last year, 
but down 3% from the prior quarter and down 
12.2% from the record level of $1,025,000 set 
in the second quarter of 2008. Average sales 
price was $1,485,102 in the current quarter, 
3.1% higher than the prior year quarter mark of 
$1,439,909 and up 0.3% over the prior quarter 
average sales price of $1,480,363. However, 
when the median sales price is analyzed by re-
sale and new development activity, the results 
show disparate trends. The median sales price 
of a new development sale increased 5% to 
$1,260,000 from $1,200,000 in the same period 
last year. The median sales price of a re-sale 
was $732,500, down 3.6% from the $760,000 
median sales price of the prior year quarter. The 
rise in median sales price of new development 
property was reflective of the larger mix of higher 
end units that went to contract in 2007 rather 
than appreciation of individual apartments.

Co-op Apartment Mix % of Total Median Price

Studio 26% $382,500

1 bedroom 39% $645,000

2 bedroom 31% $1,450,000

3 bedroom 3% $4,650,000

4+ bedroom 1% $10,500,000
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Inventory increased, number of sales fell 
Co-op apartment inventory reached 3,808 
units this quarter, a 52.2% increase over the 
2,502 units that were available for sale in the 
prior year quarter and 2.1% higher than the 
3,730 apartments available for sale in the prior 
quarter. The pace of inventory continues to climb 
each month. In the same period last year, co-
op inventory was 26.2% below the prior year 
quarter followed by changes of -2%, +34.4%, 
+35.9% and +52.2% in subsequent quarters. 
Since only 2.2% of co-op inventory is classified 
as new development — in the form of cond-op 
ownership — the increase in inventory is due to 
the increase in re-sale inventory caused by the 
reduced demand in the latter half of 2008. The 
absorption rate was 11.6 months this quarter, 
more than double the 5.3-month absorption rate 
of the prior year quarter. The 985 co-op sales 
in the current quarter are 23.4% below the 
1,286 sales in the same period last year. Co-op 
sales represent 43.2% of all sales while co-op 
inventory represents 41.9% of all listings. In the 
prior year quarter, co-ops represented 51.1% of 
total sales while co-op inventory represented 

CO-OP Market
Prices showed nominal change, 
number of sales dropped
Nominal change in prices The median sales 
price of a Manhattan co-op was $675,000 in the 
current quarter, unchanged from the same period 
last year and down 1.9% from the prior quarter 
median sales price of $688,000. The price 
per square foot indicator reached $1,059 this 
quarter, essentially the same level as the $1,055 
average per square foot of the prior year quarter 
and $1,056 per square foot of the prior quarter. 
Average sales price showed a 6.2% increase 
to $1,213,382 in the current quarter over the 
$1,142,232 average sales price of the prior year 
quarter and 4.5% over the prior quarter average 
sales price of $1,161,302. The gain in average 
sales price was likely due to the shift in mix over 
the year with an 8% increase in market share 
sales of 1-bedroom and 2-bedroom apartments, 
primarily at the expense of the studio market, 
which saw a 7% decline in share.
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38.4% of all listings. The decline in market share 

of co-op apartment sales is attributable to the 

increase in condo new development sales, not 

diminished interest in co-op apartments.

Days on market and listing discount expanded 
The average days on market for a co-op apartment 

was 152 days, 25 days longer than the 127 days 

on market in the same period last year and 26 

days longer than the prior quarter. The last time 

this indicator exceeded 150 days was in the 

fourth quarter of 2002, when it reach 152 days. 

At that time, the housing market slowed during 

the months before the Iraq War began at the end 

of the first quarter of 2003. Listing discount also 

expanded over the same period. The average 

listing discount was 4.5% in the current quarter, 

up from 2.5% in the same period last year and 

up from 3% in the prior quarter. Both indicators 

are reflective of the expansion of inventory. As 

properties continue to enter the market behind 

weakening conditions, longer marketing times 

and larger discounts affect listings that actually 

sell.

Average Price Per Sq Ft / Condo Downtown

East Side

West Side

Uptown

$400

$600

$800

$1,000

$1,200

$1,400

$1,600

$1,800

4Q 083Q 082Q 081Q 084Q 07
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Condo Apartment Mix % of Total Median Price

Studio 10% $525,000

1 bedroom 34% $766,080

2 bedroom 50% $1,665,000

3 bedroom 5% $3,995,000

4+ bedroom 1% $8,451,475

Condo Market Matrix Current Qtr % Chg Prior Qtr % Chg Prior Year Qtr
Average Sales Price $1,691,459 -6.5% $1,809,684 -3.4% $1,750,634

Average Price per Square Foot $1,277 -4.3% $1,334 -2.5% $1,310

Median Sales Price $1,120,075 -8.2% $1,220,000 1.8% $1,100,000

Number of Sales 1,297 -0.7% 1,306 5.3% 1,232

Days on Market (from Last List Date) 164 14.7% 143 21.5% 135

Listing Discount (from Last List Price) 9.4% 2.2% 2.9%

Listing Inventory 5,273 3.8% 5,081 31.3% 4,015

CONDO Market
Price indicators slid as inventory 
rose
Price levels slipped Median sales price as 
compared to the prior year quarter was the 
only price indicator to reflect an increase. The 
median sales price of a Manhattan condo was 
$1,120,075, an increase of 1.8% above the prior 
year quarter median sales price of $1,100,000, 
but 8.2% below the prior quarter median sales 
price of $1,220,000. The price per square foot 
for the current quarter was $1,277, down 2.5% 
from the prior year quarter price per square foot 
of $1,310 and down 4.3% from the prior quarter 
median sales price of $1,334. Average sales price 
fell to $1,691,459, 3.4% below the $1,750,634 
seen at this time last year and 6.5% below the 
$1,809,684 average sales price in the prior 
quarter. The surge of high-end new development 
closings in the prior year quarter caused the 
price per square foot and average sales price 
indicators to reflect declines this quarter. 

New development inventory growth rate began 
to ease Listing inventory reached 5,273 units 
this quarter, up 31.3% from the prior year quarter 
total of 4,015 and 3.8% higher than the 5,081 
units seen in the prior quarter. The pace of condo 
inventory growth, fueled in large part by new 
development activity has eased. There are 2,407 
new development listings, up 19% from the 2,022 
units in the prior year quarter. The same metric 
for each quarter of 2008 was 68.9%, 78.2%, 
53.5% and 19% showing a declining growth 
rate. New development inventory additions to the 
housing stock are expected to fall substantially 
in 2009 as the credit contraction essentially 
eliminated new condo development financing 
since the third quarter of 2007. However, this 
trend rate does not reflect “shadow” inventory 
— new units that are not being offered for sale 
— which are expected to rise as the number of 
contracts being signed declines. The number of 
sales increased modestly this quarter as a result 
of a high level of new development closings, yet 
the absorption rate was 12.2 months compared 
to the 7-month absorption rate of the prior year 
quarter. New development sales accounted for 
38.3% of all closings this quarter, up from 25.6% 
in the prior year quarter. There were 1,297 condo 
sales in the current quarter, 5.3% more than the 
1,232 sales in the prior year quarter and 0.7% 
fewer than the prior quarter total of 1,306. 

Days on market, listing discount expanded The 
days on market in the current quarter averaged 
164 days, 29 days longer than the 135 days on 
market average of the prior year quarter and 21 
days longer than the 143 days on market average 
of the prior quarter. This is consistent with the 
expansion of inventory and more property on the 
market creating more competition to sell, which  
expands marketing time. The listing discount 
was 9.4% this quarter, a sharp increase from the 
2.9% listing discount of the prior year quarter 
and the 2.2% listing discount of the prior quarter. 
The listing discount for the quarter is the highest 
recorded in the decade this metric has been 
tracked.
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Luxury Market Matrix Current Qtr % Chg Prior Qtr % Chg Prior Year Qtr
Average Sales Price $5,559,502 -4% $5,790,229 -3.2% $5,743,230
Average Price per Square Foot $2,131 2.7% $2,075 -4.1% $2,223
Median Sales Price $4,132,516 2.7% $4,022,087 -3.9% $4,300,000
Number of Sales 228 -14% 265 -9.5% 252
Days on Market (from Last List Date) 169 42% 119 44.4% 117
Listing Discount (from Last List Price) 7.5% 2.9% 1.8%

Listing Inventory 1,730 6.5% 1,625 25.5% 1,378

Loft Market Matrix Current Qtr % Chg Prior Qtr % Chg Prior Year Qtr
Average Sales Price $2,364,485 6.9% $2,211,864 15% $2,056,097
Average Price per Square Foot $1,268 -0.8% $1,278 -1.7% $1,290
Median Sales Price $2,050,000 6.8% $1,920,000 41.9% $1,445,000
Number of Sales 156 -30.7% 225 44.4% 108
Days on Market (from Last List Date) 160 23.1% 130 13.5% 141
Listing Discount (from Last List Price) 6.5% 2.4% 3.2%
Listing Inventory 698 -16% 831 -10.9% 783

LUXURY Market
Prices slipped as inventory 
increased
Price indicators showed decline The median 
sales price of a Manhattan luxury apartment was 
$4,132,516, down 3.9% from the $4,300,000 
median sales price of the prior year quarter, but 
up 2.7% from the $4,022,087 median sales 
price of the prior quarter. The luxury sector was 
the only market segment to show a decline in 
all three price indicators compared to the same 
period last year. The price per square foot slipped 
4.1% to $2,131 this quarter, from $2,223 per 
square foot in the prior year quarter, but 2.7% 
above the $2,075 per square foot in the prior 

quarter. Average sales price declined 3.2% to 
$5,559,502 this quarter, from $5,743,230 in 
the prior year quarter and down 4% from the 
$5,790,229 in the prior quarter.

Inventory continued to expand Listing inventory 
expanded 25.5% to 1,730 units from the prior 
year quarter total of 1,378 units and 6.5% above 
the 1,625 units in the prior quarter. Inventory has 
more than doubled since recently bottoming at 
875 units in the second quarter of 2008. The 
absorption rate is 22.8 months, up from 16.4 
months in the prior year quarter.

Days on market, listing discount expanded 
As inventory expanded during the quarter, so did 
marketing time and negotiability. The average 
days on market reached 169 days, 52 days 
longer than the same period a year ago and 50 

days longer than the prior quarter. Over the past 
decade, the quarterly days on market indicator 
for the luxury market averaged 17 days longer 
than the overall market. However, during the past 
two years the luxury market averaged marketing 
times 4 days faster than the overall market. The 
unusual speed of sales activity in the luxury market 
was caused primarily by record compensation on 
Wall Street and limited inventory. In the current 
quarter, the luxury days on market exceeded the 
overall market by 10 days. Like the overall market, 
listing discount jumped this quarter to 7.5% from 
1.8% in the prior year quarter and 2.9% in the 
prior quarter.

Note: This sub-category is the analysis of the top ten percent of all 

co-op and condo sales. The data is also contained within the co-op 

and condo markets presented.

LOFT Market
Price indicators mixed, skewed 
by new development
Price indicators mixed, larger apartments 
sold The price per square foot of a Manhattan 
loft apartment was $1,268 in the current quarter, 
down 1.7% from the prior year quarter price 
per square foot of $1,290. Both average sales 
price and median sales price indicators were 
significantly skewed because the average size 
of a loft increased 17% to 1,865 square feet, 
from 1,594 square feet in the prior year quarter. 
However, the current average size is roughly the 

same as the 1,864 square foot 10-year average.

Inventory slipped as number of sales 
increased There were 156 loft sales in the 
current quarter, up 44.4% from the prior year 
quarter total of 108 units, but down 30.7% from 
the 225 units of the prior quarter. Because of the 
smaller market segment, the loft market sales 
activity and listing inventory tend to be more 
volatile. Loft sales accounted for 6.8% of all 
sales in the current quarter, up from 4.3% in the 
same period last year. Listing inventory was 698 
units, down 10.9% from the prior year quarter 
total of 783 units and down 16% from 831 in 
the prior quarter. The decline in inventory and 
increase in sales has caused the absorption rate 

to decline to 13.4 months, from 21.7 months in 
the prior year quarter. The inventory market share 
of new development has expanded over the past 
year, comprising 28.7% of all loft listings, up from 
21.8% in the same period last year.

Listing discount and days on market expanded 
The days on market average was 160 days in the 
current quarter, 19 days longer than the 141 days 
on market average in the prior year quarter. The 
listing discount was 6.5%, more than twice the 
3.2% listing discount of the same period last 
year.

Note: This sub-category is the analysis of all co-op and condo loft sales available. 

The data is also contained within the co-op and condo markets presented.

Average Price Per Sq Ft / Luxury

$1,600

$1,800

$2,000

$2,200

$2,400

$2,600

4Q 083Q 082Q 081Q 084Q 07

Average Price Per Sq Ft / Loft

$1000

$1100

$1200

$1300

$1400

$1500

4Q 083Q 082Q 081Q 084Q 07



<<
  /ASCII85EncodePages false
  /AllowTransparency false
  /AutoPositionEPSFiles true
  /AutoRotatePages /None
  /Binding /Left
  /CalGrayProfile (Dot Gain 20%)
  /CalRGBProfile (sRGB IEC61966-2.1)
  /CalCMYKProfile (U.S. Web Coated \050SWOP\051 v2)
  /sRGBProfile (sRGB IEC61966-2.1)
  /CannotEmbedFontPolicy /Error
  /CompatibilityLevel 1.4
  /CompressObjects /Tags
  /CompressPages true
  /ConvertImagesToIndexed true
  /PassThroughJPEGImages true
  /CreateJDFFile false
  /CreateJobTicket false
  /DefaultRenderingIntent /Default
  /DetectBlends true
  /ColorConversionStrategy /LeaveColorUnchanged
  /DoThumbnails false
  /EmbedAllFonts true
  /EmbedJobOptions true
  /DSCReportingLevel 0
  /SyntheticBoldness 1.00
  /EmitDSCWarnings false
  /EndPage -1
  /ImageMemory 1048576
  /LockDistillerParams false
  /MaxSubsetPct 100
  /Optimize true
  /OPM 1
  /ParseDSCComments true
  /ParseDSCCommentsForDocInfo true
  /PreserveCopyPage true
  /PreserveEPSInfo true
  /PreserveHalftoneInfo false
  /PreserveOPIComments false
  /PreserveOverprintSettings true
  /StartPage 1
  /SubsetFonts true
  /TransferFunctionInfo /Apply
  /UCRandBGInfo /Preserve
  /UsePrologue false
  /ColorSettingsFile ()
  /AlwaysEmbed [ true
  ]
  /NeverEmbed [ true
  ]
  /AntiAliasColorImages false
  /DownsampleColorImages true
  /ColorImageDownsampleType /Bicubic
  /ColorImageResolution 300
  /ColorImageDepth -1
  /ColorImageDownsampleThreshold 1.50000
  /EncodeColorImages true
  /ColorImageFilter /DCTEncode
  /AutoFilterColorImages true
  /ColorImageAutoFilterStrategy /JPEG
  /ColorACSImageDict <<
    /QFactor 0.15
    /HSamples [1 1 1 1] /VSamples [1 1 1 1]
  >>
  /ColorImageDict <<
    /QFactor 0.15
    /HSamples [1 1 1 1] /VSamples [1 1 1 1]
  >>
  /JPEG2000ColorACSImageDict <<
    /TileWidth 256
    /TileHeight 256
    /Quality 30
  >>
  /JPEG2000ColorImageDict <<
    /TileWidth 256
    /TileHeight 256
    /Quality 30
  >>
  /AntiAliasGrayImages false
  /DownsampleGrayImages true
  /GrayImageDownsampleType /Bicubic
  /GrayImageResolution 300
  /GrayImageDepth -1
  /GrayImageDownsampleThreshold 1.50000
  /EncodeGrayImages true
  /GrayImageFilter /DCTEncode
  /AutoFilterGrayImages true
  /GrayImageAutoFilterStrategy /JPEG
  /GrayACSImageDict <<
    /QFactor 0.15
    /HSamples [1 1 1 1] /VSamples [1 1 1 1]
  >>
  /GrayImageDict <<
    /QFactor 0.15
    /HSamples [1 1 1 1] /VSamples [1 1 1 1]
  >>
  /JPEG2000GrayACSImageDict <<
    /TileWidth 256
    /TileHeight 256
    /Quality 30
  >>
  /JPEG2000GrayImageDict <<
    /TileWidth 256
    /TileHeight 256
    /Quality 30
  >>
  /AntiAliasMonoImages false
  /DownsampleMonoImages true
  /MonoImageDownsampleType /Bicubic
  /MonoImageResolution 1200
  /MonoImageDepth -1
  /MonoImageDownsampleThreshold 1.50000
  /EncodeMonoImages true
  /MonoImageFilter /CCITTFaxEncode
  /MonoImageDict <<
    /K -1
  >>
  /AllowPSXObjects false
  /PDFX1aCheck false
  /PDFX3Check false
  /PDFXCompliantPDFOnly false
  /PDFXNoTrimBoxError true
  /PDFXTrimBoxToMediaBoxOffset [
    0.00000
    0.00000
    0.00000
    0.00000
  ]
  /PDFXSetBleedBoxToMediaBox true
  /PDFXBleedBoxToTrimBoxOffset [
    0.00000
    0.00000
    0.00000
    0.00000
  ]
  /PDFXOutputIntentProfile ()
  /PDFXOutputCondition ()
  /PDFXRegistryName (http://www.color.org)
  /PDFXTrapped /Unknown

  /Description <<
    /ENU (Use these settings to create PDF documents with higher image resolution for high quality pre-press printing. The PDF documents can be opened with Acrobat and Reader 5.0 and later. These settings require font embedding.)
    /JPN <FEFF3053306e8a2d5b9a306f30019ad889e350cf5ea6753b50cf3092542b308030d730ea30d730ec30b9537052377528306e00200050004400460020658766f830924f5c62103059308b3068304d306b4f7f75283057307e305930023053306e8a2d5b9a30674f5c62103057305f00200050004400460020658766f8306f0020004100630072006f0062006100740020304a30883073002000520065006100640065007200200035002e003000204ee5964d30678868793a3067304d307e305930023053306e8a2d5b9a306b306f30d530a930f330c8306e57cb30818fbc307f304c5fc59808306730593002>
    /FRA <>
    /DEU <>
    /PTB <>
    /DAN <>
    /NLD <>
    /ESP <>
    /SUO <>
    /ITA <>
    /NOR <>
    /SVE <>
  >>
>> setdistillerparams
<<
  /HWResolution [2400 2400]
  /PageSize [612.000 792.000]
>> setpagedevice




